(s#52)
B AVNE R HREE RDITENC 5 R 2508

— JEkAIE ' T NI K A BT -
The Impact of Market Orientation (MO) on
In-store Employees’ Behavior
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1. R

BRI & {20 DBEE L, Thbb, MEERFRL LML X 5/hEsi% o
WAL & BUIEEN S/NFEADNRT =27 M2X ) (BB, 2015), NEENOBLIZET -
TBEY, ZNUHE-> THIRD S TS ELAENLED LN TV D,

INRFEOE T A RET IV, EEEIER, BEBERERL oo~y 7 o liiciko
Wgehidh 5—7, thAR SN X¥—) Ex—F X ATV 0, THIAR=FTS52FD
RESE, WEBELE Vo FRL—Ya VIZEHTAIZ Ui d b5,

INERERIHIGEHELE TH L I LB X 202 L, BHEMNOEHT S
7eDlE, MBS BCTEMN R 2B T 5%, SBMELR—ER - iz & wvorz
MM S Z AT ) LAV 20 X 9 2RI T T, KB/ NEREER OB DB D,
EWV) DIE, MMiMEHESEAT) 72D ORFE L EXTE LI EICKREVEANEITH
WVEDH D L, ALANEEDIKE K B 3 EMAERE N E D05 TH 5o Mtk BiS 217
IBRICH, BENIKREVIITIETIFIAXN=FTF5 2 F (PB) ORWIZBWTHHNTHS L, M
SN K E RIFENTE 25, HEMREHRPEEZZO— 20N ELEH LRI,

EH—HT, HRONBEIBITLHBGENEELATAD L, FWOKRFHEE L TENIZ
EEWIKIEIZ D B DI TR\ (Yokoyama, 2012) . 72& 2 1E, I NV—T%ED/A + D
Je LORBILIZTE VDS, ARV =T a3 VETEELTWEDIFTIERL, IV —T%4
BRZENZFNDORN) D72 TiE) EITFZEHRELTWS, by 77 5 AD/NEREOETIZH N
DN LIFEHRTHIENTETN S,

DT L, NFEENBESEN 2 EH T 5120, BEDANC D SRR B A LT
WhHEWVW)ZEERIBLTWS, 72k 21E, MRBEEMEEIX BESh-EEIcBNT
KBBUNEREDSEBAT e LNV TR & B EREBET L LI L - THEDE
BE2ETwas L (A, 1989), HEEZ—8—i%, Fv T2 5 ADOKBB/NEREES TIE
BB LWL ANV Z R — U X, flifkxFEBTEILICL-T, BRHEZEDT
w5 (H1, 2015)

SF ), BMEEILSELVEIZED) DD, NFEEICBWTLERKIEMIZL ) EAR
BBUCHS C L DR VAIMLIRTTRECH 20 ML) M EPZ L) BE YA RAET L
TRIETZ2HEMA—N—IZBWVWTTH, E¥BEHEZ T IO —EAMEZ&EDLI AT
(7V—=FXY M), H—E2A0EZ2 T TTHEERN2ME 2 TRAMEZ2EH T2 5
A7 (@—a X M), BEIZAMEL Lo THY—ECAMEZBRT L4 T (Tv 7
A=V Lo SV — TR RIS L TED (B, 2015),

COEHIE, SFSE LIS CEEIERSEETE 20T, KUIRIL/NTEIE
VHOREBOMEITHEHT 5. NeEX B L LHBEERLZ LR D L, BB OB
B OPFRIIFEAELELZVE ) ICEDLRE DS, NEEEHZTE) FLEHOWTERHE&) -
A I VAT E =D, HAVIIHEEHICL 28808 Ths L2 5L, BB
WCHEELZERPRZITL %, 22213, L0X) FHAOT THEOEREEZ T
. BHDVIINENTOECYATEIDPGED &) M2 X - T, [ Ui % ENIZIERTWT
HEROMWMRIEIZR L L759, ZOXIIELZLE, NEEHTOREROM X IZHEE
LB OWFRE R DIT5,

D L OBEERD S, RIFZETIE, NEEoIENER, ZomchligERICER L,
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ZNEEHEER DT OBRIZOWTHE 217 ) HEHRIILL T OM ) Th 5, F2Hi T,
INFEEDTHENZOWTOEITMEDL ¥ a2 —0 SR MEDREZ ST 5, ZD
P Z 2T, B3 TAME O FEM A Z WA LIGH A 8T %, F4HiTIE, IR
FAED 72D DT & PR L, FEIEGHT 24T o mBRIESH T, R RONE O EMK
CIEHIZOWT T LD S,

2. KfrfREDLE2—

2-1. /NeEDOWENICB T 5 W%

BB 2L E DO TE V. MHOMEICE Y, TiHERNo7L—27—7
H37R & 11 (Day,1990; Deshpande, Farley, and Webster, 1993; Kohli and Jaworski, 1990; Narver and
Slater, 1990), Z D%, WHEINOLATER L THEN & BEROBR, H250IEZn o D4
R 72 BAFR 2 FERERIICRGS 9 A IFZED & A AT DIz, 512, BRSO MR
R INCHET 720D X ZWFFEb 47T A (Kirca, Jayachandran, and Bearden, 2005) o

XD EETIE, FEEERICK DL DI ENERBBERSBED L) BT ak A - 2 A
ZALNTIER T % 20, Hi¥E#H (market intelligence) 25D X H AT D0, ZL T,
MHERD Y 4 THNE L 72 AT A Y FEHEKRT 5 2 LTI LAY >oHh b L
R ENTWS (JE11,2011),

Z9 LB, WiEmz /eI @n L &9 & L72mFZEi3200045 8 LRI ERE AT
HEATYD, IHNCIEEEN 27 70 —FICEOVREOZYELZHRFTT L2500 H 25

(Elg, 2003), M7 70 —F12 & D HEEE L 7z ihidgabii & ORISR 2 A3 & k5 2 iF gt
B\, TOX) BRWIEE, NRECBIFAITHEGERNPED XS LER»LEBEZ 2T T
W5 ON (BERX—TER) ## % b @ (Harris and Piercy, 1999; Harris, 2000; Piercy, Harris
and Lane , 2002) &, HiGERPERIOF L TED X ) REELZ 52 TwWb o) (hGER
—KHE) 12K H 9% H D (Panigyrakis and Theodoridis, 2007) 3% %o

ZNERES, WHERIEH/NVINERHEIC D BIS TE 2220V ToORE bbb Tw
% (Kara, Spillan and DeShields, 2005; Megicks and Warnaby, 2008) . Kara etal. (2005) (&, T
Y S (profit goal achievement, sales goal achievement, ROI achievement) 2k} L TR
VTATREBELZ 00D Ty TV RERERET L, TGEmASHUNVNEREEICD
IS RE Z MR L 720 ZUSHT LT, Megicks and Warnaby (2008) (&, Wilz&midsm i
252 5B RT3 51257225 T, 3DDOMARIEEE (change in return of investment, change in
customer retention , composite index) & FH % L, #1885 (market turbulence & competitive intensity)
RV TIVOEN (BEER EERK, MEHY BEEOFER) 2ZE L 2080 REICHR
LT,

WENOWIZE S /NEEDTEIIEICEE LRI % 52 T N5 05, /NEEDOHFHE
B WVITHEFMEZE X5 LTI, JFEHIEEBOH X IZHTAHENIICRRYRY 23 %
BLUEDZ2GR V. &) DIE, DEEICBWTREIEKRIZ, EVARET VO 7T Y
b TR AIME 2 (n 2 A ER, HEHA VYA M2V —F v —L LToOXRELE
2L TnEN6TH b,

O, HRICBWTHICHETH S LEDNL, L) Dk, HRD/NEEE,
WEFEZORY MRV TTIZa T VR FoRL 2B —HWETH L) BRI AT A
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b AZANTIZ RS, ERRMIMHEORNE - fREETH Y, BEHEN (- A1Y
oy =) CBIREELTVAY LRI LBEBHE00THbS. 2%, /It
FEOWHEINIOWTHE T 5720121, EERICHT 2P ATRTH L, OB
2 B ARWFED BN D IV D I3 Piercy etal. (2002) TH %o

Piercy etal. (2002) 1%, RO MHERAFE NI ENGE (store manager) D& (—¥
A, HREEIUETHE] (planning strategically), BHZHVL» (customer focus), EHIFEN) X5
{7 B—75, MBONHEMOREIIREREE (€FX—Y a3y, a3y bx b, Hif
71 (team spirit), HF M (autonomy)) IZIZFHEEL G Z BV, &V ) A BGEEL TW52,
AT OFER, BEICHET 24853V b &R & IEOMBEERD S, BEIZOWT
X, 23V P A Y FOARLEDOHEND B L DD, OIEHIZOWTIZHEA T & 25
RENTWS,

INFEEDO T EN & BB REEOBRICOWTO ZOMEDF I, BREENTOMNES
DI EEL/NEHEICBNT, EDLDOTHEHELRREREH S, L) DIk, PEEICBW
TiE, MfkomLEROEERE I, EEHEEBOMBEEEZ ) F<{ar tu—VL%
TNITHEOTHZE oG (HEVWIEEK-TLEY)) BEXEHENLTH D, O
L, AHmAifEz 52492 2 & 2 HIg LB L TV B/AEERICE > TIBHETH A I o

2-2. SEATWIZE D RHl & AWEFE DR E

DiEofgeid, AEsgomiEmicon Ty Sz et LT a9y, Aol
L (=hEREJEH LNV TONEHEER OBCROBR) IR L2E, DTo2r, +
bbb, ORRONEL, QIEHNEEEONERNOE A AKRDIRERIHMEE 5,

FFHRDNEIIDOWTEED, WEEDTREINIZE TIZROINOZAL (change in return of
investment), BRAMERFDZAL (change in customer retention), & %W EY T4 2 HIWRL D) D
FERAZ DWW T OREIREL (composite index) & Vo 724RIEAHV 5115 (Megicks and Warnaby,
2008)c Z K DWIER D L) RIEEZHCTEY, TREIRYTH B2, ThbH O
EHLNVDEDTH L Z A%, BRUINEH L <V TG LIS S WIidH %o

ROIDZALIZ RO EE LML 72d D TH 5 L, BRGSO - BiHBREEIC
BAF B TREMEAS R (72 & AT ITHBNE T E 723G L 29 ThWE OBEHERIIE
WRSRL D725 90)0 ETFAHWRBEIIOZER L V) FREEICLTD, TNHORET S A
55 IKOOHEZZETAADVIUTEDOAND VL7125 9), ZD720, JEHiL XV TO
W% E 2 DB MA 2 WSO 8L, MEADTRILEL 25,

b VEDIE, JEEILVANVONFEEERICER L2EI121E, TONMWERIZE D EL
NARAESDL MR DHEVHIMETH D, BlEMEL LT, FEHIEERIEE®RD) O
&2 L, RUGERIBELZRELZE LT, HHWIEHsEN & BEROBRIC
OWTHRERZ ) FL Ty b=V LAZETFTVEES72E LTHY, hil&m & B0l
BREVLPICTHILIITERVANBEREZ Y bu—L§ 22 & BRIIERTH 525,
JEEI L ARV CORRERE LA, Y2 0L RV TosNRES LD, LA, 2VL
NV CORSGOBERL I 7 0 LNV TOREZOM E R SRPEE % 2 TREEYH 57,

JEBREE B AR O fr s (BB EE) @0 I2H< v IHifiE, /EEREZzuRy o
EITHHIRAT AL - AT ANELEL L, HRDZA—=S=D X )12, WEBBED
EEIEH ENT (ZLZIMERECOLOVPMETLRVELELHD7259) BtRILE
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TERKZIBARKD 5N LGB EEICB VT, EAT E W=, &I, B
NEDLOTYET R HARDNEHHHI BT, JEH L~V TORBRISZE 5D Tk 2 0f it
X, BN BRI\ CEE L R TR D S,

D%, NEEOHLEMIIET LML G L NV TITB) &35 L, Piercy et al.
(2002) £ DB X HITEELIEHEEES ONERICEARAA TN ED 22w, HRK
121, E0 X)) REEAREE LTIV VWO, JEFHEEBORERTEIZED X
I BRI > TWAOH, FRHICH L THBEMIEDL I ITEELE5 2 Tw»
5D, EWETT HULEDPD B

3. PHGHEHLA L ARSE

3-1. ¥ - ¥ro SECL E 7V

INGEED JETEEE B OWIER DR BICESL A H = XL ERETT 572012, AFETIE
B - MY (1996) DHIERAIEE TV (SECIETFIV) Z3HT 5, 72720, Z OHIRAE
EFIVIE, BEEZHEL HMESNZIDTH D, LA o>T, AMEDZDEFIN %1%
M 27-DI3/NEEDOTRICEZIWZTT LY IT2UEN DS,

e - PN (1996) O HERADE € 7 V13, B BRI OB BN DSHMR IS S s 71—
i SEERWHIC Lz RFRICBWTOIBEILLLETIVTH LY, DR IEAD
MEZEZB L2 TN S8, ZRUE, Fo—rARL—Ya y2HLTWEELT
b, JEHITEORRBEDDTEHRTHY), Y2 T NVICE 2 HEBEHCRIATHTH
LI ENLN, LWIHRBETH D, TIE, EDIHIITLYITRIZEIWES I D,

B - N OAERAIEE TV T, DTo4o0 70 =250 0 #lF 5 2 & TRERIZH#%D3
Bli&EEINs, A [FFEML] (Socialization) TH b, THO 7Tt AT, MNIEHERKER
PO EZERT 5, 29 LTHRONRERNEZ St OBk 35 70t 2205%
® [FEME] (explanation) TH b, BRI N AGERIL, MAGDLINLETLIZE-T
Bz PRE I NS, 20T at A8 [H4EE] (Combination) T, Hr72128E S L7250
kAR FEET DI EICL o TELITH R RFERN Z2 459 5 7 ut A [NHL] (Internalization)
NEEDL, ZO—HEOWNAE Y FilF B 2 & THIKRAY 2 HEkALE AT RIS 2 B

3-2. NRFEICBIT B HRAEET NV (r-SECIET V)
COETFIVE/NEEDIFHISHINT 5 & &9 & b0 /NEEONEIMESEBIZIEAMNIZIE
RZaTVICEDEHEINDY, Fz—VETHo THIEHORMIIUEIERZ: %, fCL
WIED DL, THICIVERDSTEETHD, 29 LE/NEEOHIREZEASA
FLKRA) 70 SR BN S I IEREDS D b0 &) DIL, Bl (B 2)EMioho 0L D) CHIE
SNTAEEMOBY; (o)E#H) THHEHTX AP AHEZNLLTH 5,
JEEHDIRIAZRETH BT L, EABENIHEIIZHTH 53T, MWIz#EH LIZL
WITEBEEDSE Ve RIS, B B HIERASIESEIEEH 2 O JERAEH TARIBIC LS T L LT
b, MO LB LT (EE7—24 ] OBfET, TORRISE RN (2~
727 AN T AERSEDONTLE) WSS HL L, €T F0MRAIERIN
IESMTL2EH L 20w hd Lk v,

SF ), BUSTHEINZMELABL NVTIHEHTAOIREELY, &0 DAVNRED
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FLy T - ATVAV MO THALEE RS ML NVTHEHT 20138 LTS,
Nz b o THGOMME (=HEBDAL YA MR/ oY) BARETHL, LnwyZk
WKE % bkwv, LA, BGOMIELOTEETH S,

ZOBEIEE 25 DIE, WHEED by TOHEEEZBIET L7 AN 0WE W) HETH
o by TIATAY MNEDPEEEHETLIHBOOEDIF, AICENRSTLBIED
BWERIEFHIZH 05 TH b, ¥ T V&TAKR=NT 4 ¥V FT ZADOHBKRBLEFEIIIEH
TO [RG-HEF] Z2EHT AL, A= —2A——OHHBAED I — 2L 225 )E
WEHRL, ZOENCHEFHICEHNL L ZE 2 74 T3SV ARGER (L V94 b)
PREONLENLLTHAH) (bbAHA, HGIIEEEZNTLEVIHNDLHS),

COBEDS, JFEHOHAFRIIBVTH o L BN L VIGICH LD, HE L OHENTHA
DEBEEIT> TWDLIEHEMEEETH S, HEnary 77 A MIMHATI N4 ofEiE
ERTHERIZDBEAA, VLIRBLELOMAEZR>TWD, 72L& ZITARS YV DZARA
TlX, JFHEMEEROPTL VRZIFPe—5— 3 v Liaw (Burt, Dawson, and Larke,
2006), iU, VIRBRICAEIERINLEINLTH S,

2H, SPAD X ) BME I N E VA ATIR BV —KIN /MR EICBWT, B0 M
DSHRERIC R A BIICTHEH SN TWAE DR E W) &, F9) THRWIEEDPZL W B M OEH,
LRS- Th, Lk Lz, ZRAMBRL NV THELTOEFE LW 2LTH S,

T, EETEINZAHROIZEALREIN TR Lo T DMy &, £9T
Faweillbh s, B CETNAHEIIBY TIHH ST B I RESE . F8I2, H
KDL NEHEFDREDD TEHLRXUPOWML WA, €9 LIt D23 EHO
RIS K & B % 5.2 D etk %,

COmNEARAIEETVCERIAT S L, AL, O RIME Tbh, dEi e B L
THHEAENZE L EHiV— b 22852 Ll b, EEMEERIX, HAOEBORTOBIE
RERERD SRR & ST 5. ENEALEMEICEE L2 EENCHE L2 0 35 55k %:
WUTERIEEN S, ZOERAE, HO-OTHAEDEINLZ LR L, LY
DF N EDLDTHVHPATHAILENSLZ LX) MMOREER S BI TEBRTEEIC R 5,
Z9 LT, »HEEADBERRED SR LR EMAEY L~V CIEAE S s
WTIED > TV, B - TNOMREL XV TOMEAEIZ(1) - —-Q3) =@ —1)--- &
5D LT, NEEDIEHEIZBIT 2 A ERAIE L, (D—>Q)—=@—1)---&7%5 (K1),

(1)

KRk FHIE

v RE-RE, | v FEELICE
SEESRENERS SEEMD

( (2) e H1E ){2}
(4) J

AmE1k EHGE

v FRAAREGE | v BERXaEE
X MmEERE g}gbﬁt

(3)

B1 /EEROMBANEET IV (-SECI ET V)
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DEOMEAE T O A2 E 25 L, PNEEOHRAIEREICBW TR EELOIX
JEBEREEHDOERE W) 281D, &) DI, BIE - KD S ORFERIES I, FE
WS AR OREIKGET HEEZZ N5 TH S, HOBMMIZES I M
ADITID, F7- BN EZ IV E KR T LI ENTELIETTH S,

CDXH %, BHoXkERHFEEHOMEATIET 21T78H%, #AFETIFSTILTHR
35478, HEEUKATE) (proactive behavior) & MEEI, WFZEAHEA TW5S (Grant and
Ashford, 2008; Crant, 2000, $57K,2011), L72255 T, AREFEIZBWTIX, JEHEMESE B O
MATEY 2 R EALED, ZNED XD LR N> HLREEZ T 500 EHS 2T 5,

3-3. IRFIAER

UL Z2 8 E 2 TRMREORH AR L T, FFREMAET e R (K-
BRAERE) 2T DICEZ L 9o r-SECIE T MBI 2 AL 7t 21k, EHEER
DOAEPIITEI OGRS & L TBIRECRBRPERINL T LIZX ), B2 ER L T
W T BYATH S, JEHEERDFERE GERMTE) 2Z 255813 EIC05DE,
INRHEDOWFREDEF RX— 3 v OFE SHREEMOWITIEE) (customer-oriented selling)
B2 5250 TH S (Pettijohn et al., 2002)s DA ZHFE 25 &, JEHEE
FHOEFR—7 3 VIZEHIZBIT 2 EEROBNNITENEES X 5L ERE) TH b,

RE1 BRI E, JEEMECERIZ L 0 ERITE 2 & 5

WIZERIE T a2 2 (BERA—-ERA) Th b ERWITEICR D CERICK VSR SR
TR ATE R SN D 72D ICE SR ETH 505, 2SO FB AN RS
272590 TORIZOWTIE, BGOEMESLENE (F—27—7) 5@, $4bEEDLY
BVABROIRIE EHABBREROBEIME SN D 2 0WRN 278 2 & ) 3L, Ok
R L CHBRMAFO-O0RIE TR ERL TV E VIR (A, 2011) BB#12% 5,

INEEDJEHEMEBICH RO Y Y 7 ZBIBTEX 572595, W0 AR EIFT
HBHITE, JEHETOBBEREBRED OSBRI Z AR ERICEE LR, Fhick
D BRI ORI LA HEAF AT RE R RO Lo — 1) — 138 2 5, 8 L 2R At
Zwniil, HFLEOBEZHRELRL T RDL, STETLTRIFETLRLTL 2 b,

INFEIER DOIGE B & AR5 & L72Boles etal. (2001) T, M 2 BB IR &
M OWFETEEN R L CIEDOREDRH L Z EFHLNIENT WS, T RITRL 575,
A (2011) I2BWTH, BENTOAMNZ 2D ) ORS 2R TIHETH 5 E£FIEE
PEDSHEE B OMBATENCIEDEEEZ RITLTWAE I EPRWHLMIZENR TS, AT,
W ORET &) EHERDPEEBOEFRN=Y a3 Y EWHBAERIER L, &R
TEICEEL 525, LWOHBBRIMEELES,

REH2 PR ERI O DAV L, EEEEEIT X ) ERTE 2 & 5
B3 FrEERIOFRE I NITE, EEBOERKIIFELS 25

NS OLEKRBMRIN LT, BhomyEnORE I ERERY - MEMISEE2Z 52 C
WHWREED D %0 T IRIEHEN ZREBEREEZLTAL )
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?)Jﬁﬂ@ﬁ?i% AFZE T, TN AT 5 D OBROEEBERZBEEL TW5 2 &8
 PEEDOMGENRICB VT, WEN & BEROERN 2 BRPH SIS h
"Cb\ % (Kara et al., 2005; Panigyrakis and Theodoridis, 2007) . < ®%%, Ti¥i&m & RO
R AT 5 BERICET A8 HEATVDLA, WNRIEEO L ) /NS h=y MIBW
TIE, €9 LA ENEZ DT EZET 2 LEP LRV RREDD %o

REt4 WL OGRS T L, JEEEERIT X ERMITE Z & %

DRz, WohigEndsarE S E M A EHRE & H U CREINATENS B R 5 2
TWRIRELEZEZONDL, T L)%, Wi L BCROBRAHEENTSH % L v ) b
e LT, ShmEREE Ghidh, BE%, Bl ) oRRPETL—F—L LTERETHS
&\ ) /¥R (Grewal and Tansuhaj, 2001; Slater and Navar, 1994; Harris, 2001), #l&RAET (HL
WOEFER < —r 74 ¥ 7 ORT)) OB RERET T 25 HEA TS (Hul,
Ketchen, and Slater, 2005; Menguc and Auh, 2006; Murray, Gao, and Kotabe, 2011; Krasnikov and
Jayachandran, 2008) o

KF/NREDIEREZ TG L L zPiercy etal.  (2002) Ti&, fEkomEEmEIEED
SARHBRED—I (=FFR—Ygar:a3Iv MAY L) EOMICIZMHMEMZRTD S
T EDIRENT WS, INEEE TR & L 72FZETld %\ 2%, Jaworski and Kohli (1993)
TH, HHEMABE T2 EFEHMEII Y XV IRHRKLOIEE S 2 LRSI TV 5,
ZD7D, MREEOEFHLNVIZBWTH IO L) ZHlRE-EETE 7259,

REES WO ERAENIIE, HFEEEROERIEG %5
RE6 W omGEN ST E, EEROFR IS 25

4. kLot

4-1. AR

DL EOIGH & MRGES 572012, WFER AR T 22 — N —DJEEEER 2R L L
TEMERE T o720 HRZ—=N—%2xRE L2HHE, BABEIKE LS AVWEED
(E9DINA A 2 TN =D iR I % EBLLIC L wE W BT, JEIETOMA
ERAIBELENPEVEHINEEEZ DL TH S,

FANI A == ADJEN O FZFRM CE) < FEEH - XHRIZ, 2013460 1I2fT7b 7z, Bk
BIZIE, FABRED A== ORI L, REWAKIEE O BITR L TR MEEHFAAE
DN BT LTz TOMEE, AR E 7o 72210547 5289 D A A S 7z,

M DIEYEEDS, BALOWNRIZ, F—70%114% (39.4%), ¥ T F — 75224 (7.6%),
EREE (BB L) 29924 (31.8%), 78— b « T NA bH%61% (21.1%) THholzo £
7o BB EMIL, HR45H (15.6%), fah43s (14.9%), WH44% (152%), FIA4 &
mA31% (10.7%), HELA30% (10.4%), ¥3EA38% (13.1%), $@bEdssst (20.1%) 725
7o BAEOM TORMBREIIFH71.610H (FEEFEAE=41.76), HEHITBMEI184%
(63.7%), ZHEH105% (36.3%) TH-72,
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4-2. WERE

REEL, AT CHEBEEL L ORLAUIHREIN T 5DEHWEZ LIZL7, H
ZEBIEEEAR (2011) & FEROMEIUYFTE) (PB: Proactive behavior) & V9 fEMEE (33H
H) #WsZ el EHERELT, EFRX=Va viZonwTid, #il - BE (%
faH) 255 BEAK (LM: Learning Motivation) &\ ) il GIHH) %, Bh o HH
J1E LTI - oA - A (1994) 265 F— 27 —2 (Tw: Teamwork) & W9 WS (4
HH) Wb &L,

MOV TIE, Kohli, Jaworski and Kumar (1993) D& R E (MARKOR) 12
Heo CKBE (2006) DREZZEIZ, NEEDNEEHMEKRINFIZT—T 1 ¥ 72l L
4 Y71 Yy A% (intelligence generation), 4 ¥ 7V ¥ = ¥ A K (intelligence
dissemination), St (responsiveness) & 93D DRERMEZIZDOWTI2IEE TREM L 720

LD SO ) BIEERICE L &, Do REEAEEBIC D @I i % iR
LT hE e 5% v, ZOREIZOWTI, Kara et al. (2005) 257 2 1) /1 O /MBI Dservice
retailers @ S RICZF DX U2 MR L TWAHD, T TORAENRIT/NTEICRS vz
DY), HEAD A= N—OJEHEFEBRICDZU P ERET L TB LI INIWES I,

Z 2T, GENEHEE T 5 12HEICOWT, BAMEIDLEZME S 3 53BN T
G RATo 7 (RLE:, 7Tuxy 7 ANEg), L@tE2s25000F, - &A% 4000 O
HHZHIBRL, BEEORTFICH L TEWRTAMNEEZ S OHE ZHIR LR, frihdh
72RFIIEE L 7232013 % {20 TH o 720 BAMEIL, F1RF2%3.18, 2K F571.06T, A
T 5HI34732% TH o720 HBINTIE, A V7)) Vv AEREHET 5133755 721H
HE, A7) T2 AEREWET 5 EBELZHEPE L > Twiz, 2RI, S
BT 22HE 25D .o TWwhb,

RT3 0N o728l E LT, RV /NBEOJEHMEER Z AR E LT
WAHMNPLTHAD 9, Karaetal. (2005) D X 912, H/hDservice retailersD 4 — F — &
WCHMEREZERBLTOIUL, 4 v T Vo Y ADERE SR A IfTbhbZ e b
HDHIEAHID, JEHEIEEZOWEIL, EHEE TR LZ T B THERT,Z &8
Znic), AT T2 Y ADEREG R ELTnDE EZERZTEBALCIE R,
LA, LCTHE L/NEEDHRAIEET IV (-SECIETIV) OB L BEHTH S (1R
AL 2% [ ] 28970 TWIEAL] 182 2). 20729, i & vy REIZDOWT
X, MBEN2o00RF%E2 (4057 ) Vo v A4 - ¥k (MOI1: Market Orientation])
& [ ] (MO2: Market Orientation 2) & %41}, GHICHWS Z &I L7z,

LB, FHOTF—5 I EFA—DOREEPSHONZLDOTH L0, T AV v FHE(E
FHBIRASEEICHEH SN T LEI N TR) 2EFEL, N—~ OH—HF7 A b & FEi
L7z (Podsakoffand Organ, 1986) . 3 NTOBIMER ZMNE L LT, EAMHILLEZ &0
& L72HRBENR T (ERTFE, BiRZke L) 217-o 7288, BEAEIL EOR T 2405
ENsze BIHTOFGHIIIB.0%THo72720, KEH (majority) TRV ZD720,
SGRIOY 2 TVIIBNTIEIEY AV v FIZX B3 7 ALK TE 2w &l L 72,

4-3. HERBEZOEEIES & R MO

BWTHOWICH WD TR TOEM &2 R A L CHIENRF I 21772 GRALE 7
oy 7 AWER), EFIVOBEREE, HxF y MEA2.12 () *flE=231.5, df=109) &#EH
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PHIZILE - T % (Carmines and Mclver, 1981) o fHOIFEEIZOWT Y, F—FDH T
¥Ah289 (2500 F), BINZHOEA17 (12U E30LTF) THHIE2EELTH,
CFI=.944 (>.920), SRMR=.048 (<.080), RMSEA=.062 (<.070), & E#f-CTa& % (Hair et al, 2014) -

BEMEL, 70Ny 7 @ a f2¥ & CR (composite reliability) % FIV-CHERR L 7= (K1),
a BRENT T R TOMEBEEIZB VT I0LE ((76~87) THAH I EDER I N, CRH TN
T.60LL L (76~87) T3 -7z (Bagozzi and Yi, 1988) o

x1 AERE 584

BEEE BEE Ety  SD o CR
HEEFRVILTB=HDOFHFLLVEZEBSBETRYA
494 1225
nTwd
ERHITE) 1i_$0)DP(:%J?L,L\HW%ﬂﬁbéﬁﬁﬂﬁﬁﬂﬁlzﬁwkhé 467 1187 082 081
(PB) 3IZLTLV
CNETHWTWVE - FEPOYAZE S BETH 437 1126
L<ERY ANTLND ) )
BEDKBOEEVDDRBRERIZDEIFEEIITEITD
N 572  1.027
MRIFTLVS
EEEH BHDTEARE-STLY, KBRLEzEEIZIE, BEF
(LMD Strot- M- E 5 562 1103 085 0.86
EmELTWAHEECREEE L FEBERTEEN OGS 511 1.085
I, WYAZEEZTHD ’ ’
HEHBO—B TV =0 539  1.339
F—LJ—4 HEMHBEFARNERT ESBELED 494  1.368 087 087
(Tw) HEHEIEF—LT—IMENRTINS 508 1.283 ‘
HEHREESECOLTLTS 536  1.200
HEDMERERIZESIRETIONTCITRES 399 1.283
OEFANIEYELESESADFTED=_—XIZDU\TE
N Z s 306 1.335
— s Eﬁj—éuth\gb\
AVTIIIIR o e TP RBLER S ot %, HOEF]
ERCER L o Tee TR 398 1478 076 077
(MO1) IZZDIEHRERT DMNEL
EEEDEEORGET 40D EHMICEHENET B 445 1338
HOEEFEITOTLS ’ ’
TIGPBEEICOVNTO) Y —FEHZEEL TS 386 1.285
Rt BESADTHEICITICIZEHMTHETED 418 1.368 077 08
(M02) BREADZ—XDEIZTCHIETED 403 1224 ’

BB DT, BELED O BINEBAND /S Z DFEHEIUREUL TR T1%KHETHE
PO 50% 2, HEE S DAVE (average variance extracted) (312 DR S % BT .50
PLE (40~.68) Td -7z (Bagozzi and Yi, 1988; Fornell and Larker, 1981) . ;&R DO
THhHA YTV ZAEK - WhDAVEDZ 2 T713.50% FlaloTL T -722% KIHEHD
PR EIZS7~T71E VI liE &5 TWE 70, HEEDOPIRIZOWTIIRYETHS &
FEZTEVESL S FRRIRMEICOVWTDH, TOF20M ), KAk & O AVEIZHE A
S OMBIRE D)% L5 Twb 2 L AWEFETE 72 (Fornell and Larker, 1981) 6
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R2 BEBEZD AVE & BEEOERERE

BB AVE 1 2 3 4
1 ERMTEI(PB) 0.68
2 ZEE&0M) 0.63 0.66
3 F—LT—45(Tw) 0.64 0.37 0.55
4 BERER-ER(MOT) 0.59 0.41 0.35 0.48
5 [FHRADRKIE(MO2) 0.40 0.41 0.28 0.44 0.59

4-4. IR

GRIDGHTET VO HNELRTH 5 EEFTEN 0 LT, ESEE OMAL, HAEE,
GRS Z LT L o 7 EMUAEZ G A AW RN D 5o WALIZOWTIE, H
W EEEEDE TN A WEREND H 5o HYIRFIZOWTY, ERISEZ SR B E W%
EBHEAOIWIRZITOR T WIHE L L) TRWEHEDND 5. BHERIL, BRwidezxFv
DRV EHPHE SN D MOV TEH, NS X D HEEFEL L TORX -/ —DFH#E
BROFEEEDS R RN H Y, £ THIIHERAERMATEN B L 52 TV S
DD %o

4-5. nHETFTNV
BRI ARA LR EF VI ToMY L o7 (X2),

migERE EA-BEER D23

F—L
27— (Tw)

HEEREY
78 (PB)

2 SIETIV (BUAEREREIER)
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4-6. RABGE

FROEFMIEDE, HEHERXETY v 7 & A TERMBIROHERE 21T > 720 il
BRICOWTIE, HEO LD 7L EMGRBOR S EZM) BiE, 2512, BEHNA
N0 7oA RHIBR L TV o 245 E, BN R ETVOBAEEL ¢ 2/df=2.04, CFI=933,
SRMR=.065, RMSEA=060& %2> 720 FEDZ A TIZEFNVORTIZT WV BRIFTH LS
ERRLTWA2® (Hairetal,2014), ZDEFNVIIHE > TRIIEDWEEZ 1T o

MATICEREZ o 7231, IKEOFEER M) LHERNITE) (PB) ORfR (SA4R
B L2 iti=55), IF3OF—2T7—2 (Tw) LH¥EER M) OBER ([FA=55),
RFHAD KIS (MO2) & ERATE) (PB) OBfR ([F.30), IKHeD A v 7)Y = v RAERK -
Ex MO1) BIXUORIEG (M02) &F—27—2 (Tw) OBR (A=358X0°23) THo7

L7=h5C, IR, 3, 63 FES iz RH4lzonTid, K (MO2) 205 D522
RLUDHEETE Do 72DT, HAMWICHFFEINTZZ L12% 5, RF2E 512DV TIELH
ENhgh ol (83) b, RERE R &, EIWMITH (PB) A%.52, #EEHK (LM)
P32, F—2T—2 (Tw) H28THhHo72 (K3),

&3 AIRER & IRFIAREE

JeiZEAL I RE B —

?EE{E *m—%ulf\‘% ﬁ%‘l’% ﬁ:@ﬁ&i {&uﬂ*ﬁnﬁ
PB < LM 0.60 0.07 8.72 0.00 H1=% 1%
LM < Tw 0.54 0.07 8.00 0.00 H3=3Z #F
PB < MO2 0.30 0.06 4.80 0.00 H4=3 15 (B 2 BY)
Tw < MOT 0.42 0.11 3.76 0.00 H6= 1%
Tw < MO2 0.21 0.08 2.54 0.05 H6= 1%

migEm BA-BSER R
R2=.28

M Re=52

B - 5l

3 AER CREGAREE (BAIEHERZEER, BREIFAE FRANEELERR
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5. BH

5-1. WROMMO (BHERE & BHEMR)

9, JEHEEEROMEBWITE) (PB) 2B 5- 2 2 BERIZOWTZED, Kt (MO2)
EEBER M) I ZEEN 2 R (EERE | direct effect) 23D 5. TN LT,
A F) VAR ER (MO1) EF—2T—2 (Tw) BN EE (RERE
indirect effect) 733 5o

BARIIZIE, A 7)) V= Y AR E KR (MO I3 F— 27— 7 (Tw) L #EER OLM)
38 L CHERMITE (PB) (B2 5.2 Twh, 2F0), A 7)Yz vV AER - B
W) BTG OTEENAE L T, F—2 T =27 ™METNIE, 55 WVIEFEE BRI
W, BIITENSEE 25252813 v. F—AT =212V ThH, LEXEThDE
{ThH, FHEERMMET UL, ERMITENICIEEEZ5 220, 230, FHEK M)
X, FREADSERIATE (PB) 2 HET A ERNTH 5 LFIFIC, MoZEK, T4bb,
AV F) Tz v RER - ER MO1) LF—2T7—=2 (Tw) PMERT 72005045 -
TWwh,

MEIOATENC B Z 5 2 28 L MAOBER MG L7286 (2011) <TiE, WAL~V
DIAI Y b AV MREY L ANV OEMEEESERNITENCEE SR 525 2 L5
PIZENTVS, ALV DT Iy b AV ME, ABFRICBU 328 ENR (LM) &iEw
BMaTHDH720Y, AEOMEE, Iy P XYM (FRER) PHERYITEIC B
2525, L) rTHEAR (2011) EEENTH S,

BT, HERATEIORATERNTH 2MA - BBER & HERoOMRZHRF LB
9o Piercyetal. (2002) Ti, Oy (team spirit) & THiHEEM O B IZAHBIBIARIZAERD S
NeDo7zhs, RFFEOET VT, MGEMEZRIBEMETHEA v T) TV v Ak
B %K (MO1) BXUOKIE (MO2) &2, F—2 T =271 L TEBERBENALN
720 AEFFRIE, KHBUNEEHEZEDOER TR R S H/IVNEERDIEHEEERZ NG L L
TWA7200d LNawas, Y R oS F—27—271%, HADIZI NI NE
BIHbo TV A IREMAVRIB S N5,

5-2. FRDHMD CKFSINh o 72lkE)

RIZ, LR EINL Do RFUTOWTHET L TB Z ). JFHEEROMNNITE) (PB)
WX LT, F— 27 =7 (PB) XEHEE L 5 2 T h o 72 (GH22AZHE) - 85 A (2011)
T, $EHEEN (=F—27—2) (FERNTENICEEEEE 5 2 Tuzh, KT
IEIER R BRI e <, FEER (M) 2803 5 8N 2 B BR R S /272
FTHote 2F 0, ABEFHIZBWTIE, F—2T7—2713, JEHETOMBRISZE 2 H R
HEMNZEBHPAOIRICHT U CEBENITEE L2 VRLGERNTH S 2 EARIES D,

A (2011) OFAEFRIIKTRIESHTOWIERIEIMOEER TH 5720, HEOH
b EVCIIE A DHFERD IS BRI Db EIEPBEINL, —T, /NE¥EDJEH
TOEBIZERMICEMPNEFHLINTBY, 512, x4 NOEEEFITT 520120
HMOMBOHEER L DODDbL Y EVHARITRTHLREIZZIUIEL L RV ED2DIZ,
F—2T =B E N EPEA NDO BN LFEFERICERE DL L 20O Lk v,

B oiER (MO1&EMO2) &4EFER (M) OBRICOWTS, IKEFLIZR% D,
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BELRBREMEETE o7 (RBISHAZFR) o Piercy et al. (2002) TlE, EOEF
~N—73 3 1%, Kohliand Jaworski (1993) OTHHEINE (MARKOR) & HHEIRLRD S %
CENHERREINY, T33I Y PAY MIWTROWHERRE (L 579 Yy AR, A
YT Yy ALK, FIS) & ORI S HBBRAHERR S Wizds, £D—7 T, HIfO (team
sprit) B L VHEME (autonomy) & iR O I IZAHBIBIRASRD SNk dr o 72,

AWFFETIL, Piercy etal. (2002) & idiC, HHEMORE (MO1EMO2) &F—247T—
7O EEREPMHRTE—T, EFN—Y a3y (FEER LT, B
RIBIARIIFERE CE o 72e T ORI, Piercy et al. (2002) 254 F1) A DO KHE/NTRE
EHIHLTERLIr — AR T4 HEEHLRHEBENTH S,

72720, AMOETNVICL S L, HgERIZEFN—2 3 VI LTHIENIC, 374
Hh, HEETF 27— ZRBH L TEHERITEEL 52 Twb, Lo T, /b
FEOHHEMZEICBVTIE, BEEEBOF—2 7 =27 3REEAE LS54 L
TEELGERTH D EARBENS,

53. A v TV r—vav

AWEgEiL, MEEEMEE B OB TOEBEIVNEEDBRFENELDO LTEETHL L)
HEDD LT, WA —\—D)JEHEHEER 2RI, WHEm &Y - MAZER - 1780
BALR 2 AEBRIICHRET L 720 ZENIUICIE, 22D CTHZ S 5 & Bbh b,

D EDIL, NREICBIAHSEEMEEHEOEFN—Y 3 Y OBR, H5VIidHgER
LRI (F =247 —72, team spirit, esprit ducorps) DABRERLZHETHS, INbHIC
DWTC, TATAIZEIC BV TR — L7 W#A3dH % D1F Tl Zev» (Jaworski and Kohli, 1993;
Piercy et al., 2002) s D & 9 KW OH, RBFZETIE, /NEEQEEMEEHEZ/NRIZ, T
g, F—AT—27, EFR—V 3 VOMERRT I ENTE L, iHENE, F—24
T—0 %N LTEFR=Va VICEEEG5ZTWALIRENELRH L. ZOREIFIFENITIRL
22 liE, MEDHMESTR 27259,

D) VEDIL, DREONHBEMOBREZRZ ZIBEL LT, JFHEHEERDOBREN2D
AlLEN 2 EB~OI Y A (=ERATE) ZHWNTHh b, EELTREL VTS
m— M DOWZETIE, WHERMIEEBICD o THFLLT, Mz Iy bx b, H
L, RGN, ZEa 7)) 7 b, 2 L TREEDSTEE L L THW 51 (Kirca et al., 2005),
NEEE NG L LSRR OB TlE, inEmoRte LT, 58 Loz,
ROIDZEAL, BAEMEFF DAL, AT 2 A W 51T & 72 (Megicks and Warnaby, 2008) o

L2 LG5, /WNEEDNEHZ STHEALE LTEZ 2GS, LiofiEowdFhicd —
R—E2®Hb, TH) LT, XY3Iruny MEBITEHLNVORREMEL, Thel
BB A - BB EROBEBREHS LI L2 LICRBERENH L7259, whIE, ¥v—
T A Y e L MBATEII SR O G TH B

54. FRDOME

SHBOBEE LTI, REORLYMZEOLI L, EFVONN - IZYTEZ HO D
ENBIF NG REIZDOWTIZ, 4 alldKohli and Jaworski (1993) D iR R EE (MARKOR)
(23D KB (2006) Z/NFEEMIFICT L v Y LTHWZDS, BHEZEr /454 7 )
VAR, A v F) V2 v AER, KnkWIIERTIIRL, A vF) Vv AAERK -
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B (MO1) BIXUIEG (MO2), LW)200ZB LM S Neh o7

A VTNV 2V ADEREEREAFE CHT-E LTI ENZ LIZonTiE, 2%
NRJEHTIE Z D20 — L SN T W5 &) BERTH 2> & OB RE 22— T, WEH
IEL VLo MEEEDETENL V., WIZOWAEIL, Fice RELZHRET5EE%
PIRLZZEV) HTHBICR DD, A7) Vv ZEK - ¥ (MO1) DOPURZ Y
RS L LCHaIciie TX 2 KETIE o7 (NTAMRIZTRTOED TS5% il
A TWIZAAVEIZ SO T THho7z)o L7255 T, HAT/IEEDOTYEINIZEZ D 5
72012iE, TOREWETLIENSHOBEE LR S,

EFNVOZLBEICONTIE, WERORER Y, S5ICHEHEMARETLETH L, &
ORI LTB L, MMEKE LTEALLMKEROEEOT T, TRAL & M52 HEI
BATENCAT LT E D ICHBERBERZ 5 2 Tz BALIZERATENIC N L TR DBE)S
Holz (=213, p<00)o BMETIX, AT T7HFENBIEEEHEIVNSL RBEEELR >
Tw5 (1=F—7, 2=%7F—7, 3=1k4H (#&WZEL), 4=%—=1 - 7S b), L7z
HoT, BEEIMTIZE, LDERNTEIZ X910 %05L0w) 2L THDH, FFICHEA
L7 nR S 3B 252 Thirh oz, BB ERBIEE, AFVERBEDS
MR, BEEBIHONZWITEIZ L2 ENTEDLLINCLLDONE LR,

PRNZIEDRBED D - 72 (=154, p.<01)o LMD, BUIRELBIELL TV DT,
CELIZDOWTIRBEBDIT) BERWITEI 2L LD VW) T ETHL, MHIEKEZKA
T Lo, HEZL L TORXA—S—OF RN ZERD D, FIHEBRIES R
H WG TCORE - BE»rOORDEEIT, TEZRT, LwHTLTho7z, HWEHE
ELTOR=R—DOFIHRBRIZEDIT ) DLV EE L72DS, FRIIWETH 72720,
DX BRBIIE Y TIER WV,

ZIT, WAL MROMREMRLZEZA, HETTNICBI A& oIt 58k
X356 CTHEL 2D (p.<.00), HBIREIZ322TH -7z WAL LRI D 7 0 REEH %2175 72
& A, BHIEBALASE GBI, S PRI AR D3 D o 72 (y 2ME=112.23,
p.<00)o D70, R VKM AHELZ G Z TWAWRENEE ) THDH, TOHIZDON
T, RO T— 7 TEIMGEZHEL VWb 0D, 5%, SRHEFMERMTZITI 2L, &
DIZFENCHE L TITK BB H B 725 9 0

o

AWFTEIE, FHR64EE H AR EAIM7e s (GLREZE) B X OB e B widh4 GR
HEFE 526245051, 15k03738) H 6 k& 2T TUTONINEDO—HTH %0 i LHDTX
TOBRBIELOREIIFTLDOTH b,
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(%)

1)

2)

3)

4)

5)

6)

7)

8)

European Journal of Marketing s&X°ZF I~ — 7 7 14 ¥ 7+ T % —FVEEII B W Cilik
AL I N TV S,
Piercy et al. (2002) O7HrTld 3 2OWHEENE E HWTWwb, & Dl Kohli,
Jaworski and Kumer (2013) ®ORE%, 3 9 O & D13 Narver and Slater (1990) DR JE
Z, ZDOHR D 2EZHKEZMAGDLERETH 5,
INEEDINBRBE O % Z B LT, Megicks and Warnaby (2008) (1135 DL
(market turbulence) &F DI L & (competitive intensity) & V9, Jaworski and Kohli
(1993) OERKEEFNIEAL TV,
NEEERERN R L LTWDEDIFTREWA, HALNVOREER &ig&Emo R
BRAEG UL LT, 4 F) AOBEMERER ZNRIHEEE DTGB E
x5 2 BN % EICHGET L7z Tregear (2003) %2, 7 A ) # OWiisth (h—F -
=T 4 - TOIJAT A7 A) DIRATFRY — EARETHE 2 /RIS E R DA - ¢
FEEWRRITEEL G- 2 A B OB SN % FZAEM 2GS L 72 Ellinger, Ketchen, Hult,
Elmadag, and Richey (2008) 7 &% %,
Kara et al. (2005) DI RIET AV ADOFEELMN (A =5V F, —2—3F—7,
RYVNWNZT)IALET B 153 D/GE - —EARFEDF —F — F 723 EEF T
REMDEEZ T Y FACEFEL, HHeT) Y7k ) F—F 2 IEL TV S,
EHOWNRIL, "HD3353%, SR —E ZA0519.6%, TZEMAT10.5%, BH - 2~
TF Y AD1.3%, WA 203%, ANFEREL (small parts) 25 2.6%, A KDY 5.2%,
HE 2 LAY 52%TdH - 72,
FEEDHIITH SN0 o 7228, RGeS L BRI EHE BT a Iy
FX Y MIENTHEIREZMNEL TS, TORBIZFEHEER M) & E\WHEIR
BBhid B Z EDHERIN TS (1=595)0 €D/, AFZEICHEVTIE, 23 v b
A b EFEFER M) FEWBEE LR TELEZZZWES I,
C OFERAL, AR RAVNEEITBE S LTIV v b DO, Jaworski and Kohli (1993)
ORER, TbbEEMIAET I v M 2 ¥ P B X CHHKL (Esprit de Corps) 12
EDOHEZRIZTLTWDLEW) IR EBEWTH 5,
Piercy etal. (2002) Ti&, WHEMOREL L CTHE 2 TR L2 3 20ZHZ H»
TWBA, EFN—3 3 v OMPADHERE S 72D 1L Kohli and Jaworski (1993) @
MARKOR 7213 T o720 %B, Ll o@ Y, KBIZEOHHERRE S MARKOR %
THEIZL T,
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Abstract
The purpose of this study is to examine the relationship between market orientation
of work site and in-store employees’ behavior. For this aim, hypotheses were developed by

using

Nonaka and Takeuchi’s knowledge creation model (SECI model). Empirical

investigation and analyses were conducted to test these hypotheses. The results indicated
the significant indirect effect between market orientation and in-store employees’ behavior.
Then, theoretical implications were discussed.
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